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SMALL BUSINESS AWARDS

Shellee F. Davis

Continned from page 4
and opened the company’s Cleveland
branch office. "t'he firm has six em-
ployees in Columbus and three in
“leveland.

Shellee Davis recalls the many hats
she wore in the bisiness when she
started. She sold, hauled and installed
the cquipment, she says. “A lot of my
customers still den’t know | own the
business,” she says, laughing.

Davis credits her family upbringing
and background in social service as
reasons she has success with cus-

tomers.

“Knowing how to deal with people
means treating them with impor-
tance,” she says. “Service means
pushing 10 boxes not just to push 10
boxes, but to meet the customer’s
needs. We never take our customers
for granted.”

A slogan in her office reads, “If we
don’t please our customer, somebody
clse will.” Tt must work, becausc
Davis says the company has tripled its
sales within three years.

T'he company offers free equip-
ment training for the client because
Davis feels it is important for cus-
tomers to know how to operate their

machines to fullest capability. The
company also has a full-service repair
center and does on-site equipment
maintenance.

“One of my goals is to be the most
reputable office equipment dealer in
Central Ohio,” she explains. “Our
general company philosophy is to gen-
erate lasting business relationships
with our customers from sales and ser-
vice to ongoing support. We are ac-
complishing this goal.”

T'his commitment through the
years will be Britt’s lifeline in the
midst of failing enterprises, recessions
and rapidly changing technologies,
she says.

“Many times, the opportunity to
present our products and bid competi-
tively often leads to successful busi-
ness relationships,” she adds.

Davis was named 1990 Minority
Business of the Year award winner by
the Columbus Regional Minority
Suppliers Development Council. She
was also awarded as the 1991
Entreprencur of the Year award spon-
sored by Ernst Young, Mermnll Lynch
and Inc. magazine.

Britt has nearly 700 customers, in-
cluding American Electric Power,
Anhcuser-Busch, Columbus Public
Schootls, Ohio State University, and
the state of Ohio. Her company is ¢n-
dorsed by the Columbus Bar
Association as the facsimile vender of
choice for attorneys, and Britt has
been recognized by Xerox since 1988
as one of the top 500 revenue-produc-
ing dealers nationally.

Davis balances her career with her

Dauvis 15 involved in

many community activities.
In Juby, she spoke at the
Urban League’s national
conference.

roles as a wife and mother. In fact, her
company is named after her 5-year-old
daughter, Brittany.

“My husband has been very sup-
portive of my career ventures,” she
says, “as well as being helpful in nur-
turing and raising the children.” Her
son Reggie, now 3 years old, was born
eight hours before her first facsimile
machine sale.

“It gets frustrating,” she confesses.
“You go'from one thing to another.
You pack the kids’ lunch, take them
to school, pick them up, feed them
dinner and put them to bed. T wish |
could spend more time with them.
‘I'hat is another goal of mine.”

Besides running her company,
Davis is involved in many community
activities, such as the Columbus chap-
ter of Links Inc. She serves on the
Columbus Speech and Hearing board
and mentors youth and other budding
cntreprencurs. In July, she spoke at
the Urban Leaguc’s national confer-
ence.

“I have always had a high encrgy
level,” she says. “1 can’t sit too long,
There's always something to be donc.

“It’s like I tell my customers: ‘My
reputation rides on your satisfaction.
It is very important to me that I carn
your business so that you and others
will know that Britt is capable of
doing the job.”” 4
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Making It

Growing husinesses share their experiences...

The 10 finalists for the 1991 Small Business Person of theYear will be honored and this
year’s winner will be announced at the sixth annual Small BusinessAwards Program

on Oct. 16.
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Shellee Daws started her office
product retail corporation in
1988 eight months pregnant and
with no formal sales or manage-
ment experience. Aided with a
loan and encouragement from
her aunt, she saw sales of over
$900,000 in 1990 and opened
another office in Cleveland. Davis thinks Columbus is an
excellent and unique city to start a business. “Columbus has
a wealth of resources and business opportunities,” she said,
“and a wealth of challenges.”
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Kevin D. Williams of Data Commumcatlons Equipment, Inc.
is especially pleased to
be recognized as a
Small Business Person
of the Year finalist. “It
makes all those years
when I spent time do-
ing community work as
well as trying to get a
1 business off the ground
‘ l ‘ “ —evenings away from
il 4 my wife and home —
more worthwhile.”
DCE, Inc. began carving out its niche in 1987 by designing and
implementing wide area data communication networks. Wil-
liams says that DCE’s products, while not the least expensive
on the market, are the best.

“There’s no better place to do
business than Columbus.” says
Peter Stock, of Video Duplica-

tion Services. “Columbus companies are innovation-minded,
which means opportunity for a company like ours, looking todo
something new.” He started his company in anticipation of the
growing market for video tape duplication and used new
technology to boost his business past the others who used
slower, more conventional methods. Stock’s success is even
greater than the 80% per year sales increases show, because
the price for his product has actually declined by more than
60% in that same period.

Larry Lavine
iuz?ﬂlSE ‘Near

Larry Levine started his
company, Impulse
Wear, from his apart-
ment. Often times, he
says, a potential client
would be puzzled tohear
a dog barking in the
background as they
talked on the phone. Today, Impulse Wear employs 23 people
and has sales of around $400,000 a year. Levine markets his
own licensed characters, the Fuzzballs, and they are quickly
gaining international recognition. In addition, his company
strives to develop and offer innovative t-shirt designs. His
ambition 1s to become “the Hallmark Cards of sportswear.”
“We are often called an idea company,” he says, “involved in
creative marketing.”
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Joe Cinlex

Alliance Zornornia
Resources

Joe Ciolek considers his
strongest achievement to be
the solid “earned partner-
ship” his business has with
his customers. Being a final-
ist reinforces that partner-
ship. “Being recognized as a small business finalist means to
me that some of the ideas and a great deal of the effort provided
by the people who make up Alliance are working,” he says.
Ciolek’s company, Alliance Corporate Resources, Inc.. pro-
vides financing for computers and other information systems
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Established 1896

Davis receives honor as top regional retailer

By KATHLEEN O’NEILL
Daily Reporter Staff Writer

The Minority Business Devel-
opment Council (MBDC), an affili-
ate of the Columbus Area Chamber
of Commerce, kicked off its week-
long tribute to minority business
Monday by naming Shellee F.
Davis, Britt Business Systems Inc.,
the Regional Retailer of the Year.

The award is presented annual-
ly by the U.S. Department of Com-
merce. MBDC incorporated the pre-
sentation into its festivities for
national Minority Enterprise Week
(MED Week), which runs through
Friday.

Davis is one of six retailers rec-
ognized nationally for her contribu-
tion to the retail industry.

“The U.S. Department of Com-
merce gives the award to one indi-
vidual in each of its six regions,”
said Regina Edwards, the MBCD
business development specialist.
“Columbus is in the Chicago region,
which covers Ohio, Illinois, Indiana,
Michigan and Kentucky.”

Shellee F. Davis

“Shellee Davis is a living suc-
cess story,” said Chamber President
Jon York as he presented the award.
“She has an inner desire to suc-
cwd.’Q

Davis founded Britt Business
Systems, 415 E. Broad St., in Jan-

vary 1988. The company distributes
Xerox and Panasonic office equip-
ment.

“We  market facsimile
machines, electric typewriters ...
and are the main Xerox copier agent
for small- to medium-sized busi-
nesses in the downtown area,” she
said.

“I am very proud to be a repre-
sentative of Columbus, Ohio and
receive this award,” Davis said.

As a woman minority business
owner, Davis believes she can set an
example for other minorities.

“1 believe we must strive for all
minority businesses to be in the
mainstream of the business world.
Minority business soon will not be
set apart from others. Good minori-
ty businesses should be the rule, not
the exception,” she said.

Since Britt’s beginning, the
company has been recognized annu-
ally as one of Xerox’s top revenue
producers. “We were singled out
from over 500 businesses,” Davis
said.

Her success enabled Davis to

open a Cleveland office in June
1988. “We employ six people in the
Columbus office and three in Cleve-
land,” she said.

Davis attributes the expansion
to quality products, competitive
prices and excellent customer ser-
vice.

“Because I am a minority and
female, I have to do everything bet-
ter,” she said.

Davis will be honored at the
Minority Business Awards reception
from S to 7 p.m. today at the Cham-
ber, 37 N. High St.

MED Week activities continue
Wednesday from 8 to 10:30 a.m. at
the Minority Empowerment Forum
held at the Garfield Center for the
Performing Arts.

“True minority businesses
development is alive and well in
Columbus as a result of companies
hkg Britt Business Systems,” York
sai

Davis also is one of 10 ﬁnahsts
for the Chamber’s annual Business
Person of the Year Award.



“Columbus most resembles time travel...a kind of back-to-the-future with the best
of small-town America in a modern metropolitan setting, minus most

of the nightmarish aspects of urban life.” Barron’s

INFORMATION SYSTEMS/TECHNOLOG!
continued from page 4..

U.S. Deparvtment of Commerce
Honors Britt Business Systems
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Jonathan L. York, right, President of the
Columbus Area Chamber of Commerce,
awarded the U.S. Department of
Commerce Regional Minority Retailer of
the Year Award to Shellee Davis of Britt
Business Systems in Columbus. Davis
started her office product retail corpora-
tion in 1988 and opened a second office in
Cleveland fast year.

Time Warner and LiTel to Test
PCNs--Columbus will be among fot
cities where Time Warner Cable Gr
wili test methods of implementing
personal communications networks
using existing cable and fiber-optic
networks for transmitting calls. LiTe
Telecommunications Corp. based ii
suburban Columbus, is also testing
PCN concepts with business custor
ers.

Trash a Success--Dresser-Rand
Steam Turbine, Motor & Generator
Division recently applauded Columi
Solid Waste Reduction Plant as
a"showcase for the city and the nat
In eight years of operation, the plar
has burned 3.5 million tons of solid
waste and has been named the mc
successtul municipal operated plan
the 135 plants in the nation.

Ross Labs Introduces Survanta-
Columbus-based Ross Laboratorie
has announced a new drug to trea!
infant respiratory distress syndrom
which affects about 50,000 premat
infants each year. The drug, calle«
Survanta, is extracted from cow lu
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AT A NEWS CONFERENCE on Monday, Sept. 23, Britt mmsmmmmmmamnmam
Yesr by the Columbus Area Chamber of Commarce. (From left to right) Amy Moeilenkamp, sales associate: Shelles
Davis, president of Britt Business Systems; and .:ImJohmulnmodquphqm Scomtymdmdluond
photo onpugoBA.(PHQTOByAMOS LYNCH JR) e
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AWARD PREsENTATION - Jonathan York, pr«ldon! of ahc Co&umbus Ana cmmbor of Commorcc,
pressnts award plaque to Shatlee Davis, president of Brilt Business Systams, as' Keith Knights, diractor
of the Minority Business Deveiopment Center, jooks on. Brift Buginess Systems inc. was racently named
the Minority Roglonal Reteller of the Year by the U.S. Capariment of Commeres. (PHOTO By AMCS LYNCH

JR)

Britt Business Systems
named Retailer of Year

The awards continue to dow for 2 major Columbus
minority districutor of Xerox facsimile and copier
products. Shellee Davis, president of Biitt Business
Systerns, was narned Minority Regional Retailer of the
Year by the U. S, Commerce Depariraent for its Chicago
Region on Monday, Sept. 23. Davis’ firm markets Xerox
copiers and facsimiie machines as well as 3 Panasonic
electronic typewriter and reiatzed producis.

By now, much of the Britt story has become very
familiar to the Columbus smail business community.

She was eight months pregnant when she started her
firm in Janiuary 1588. Her "Britt child” was born on Feb.
18, 1288. Since its first year of operation, Britt Business
Systerns has added five employees, including a service
department, and has tripled its sales. Britt has also
received the 1991 Entrepreneur of the Year Award from
Ernest & Young and Memill Lynch and has been named
finaiist in the Sixth Annual Small Business Award Pro-
gram. The winner of that competition will be an-
nounced on Cct. 16.
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NATIONAL URBAN LEAGUE CONFERENCE

Challenge of African American

financial independence
— not 1o mennion the
tiircat  of corporale
downsizing or the inability 10 break
through the corporale “glass ceil-
ing” a growing number ol
Alncan Amencans are considenng
the possibihty of business owncr-
shup

But the number of would-be
cutrepiencurs is still relauvely small
because most professionals find 1t
difticult 10 assume the nsks of busi-
ness ownerstup.

On Tuesday, July 23 at 345
p.m ., the National Urban League will

olivated by the desire for

sponsor a pancl discussion (0 €x-
amine ways [0 cncoufrage more
professionals 1o take  the
cntrepreneunal plunge

Titled *“The Dilemma of Afncan
Amencan Entreprencurship,” the
pancl will be modcerated by Dr.
Juliunne Malveaux, an cconomist at
the University of Califorma Institute
for Industral Reclauons, and con-
iributing cduor for Essence
Magazinge.

Shelle Davis, president of Bnut
Busincss Sysicms Inc, a Columbus,
Ohio-based firm, and William
Pikard, chairman and CEO of Regal
Plasucs Co. in Detroit, will join Dr.

Malveaux 10 talk about the problems
they had to overcome when they
started their businesses.

Duning its natonal conference,
the Urban bLcague will sponsor a
number of other panc} discussions on
related topics. They include:

s “Coniemporary Corporale
Dynam:cs: Breaking the
Glass Ceiling.” Monday, July
22, 3:45 p.m.

s “The Resurgence of Racism
and the Future of Economiic
Equity,” Tucsday. July 23,
10:15 am

Entrepreneurship

e "“Are We Corporate Profes-
sionals Who Just Happen 1o
be Biack, or Blacks Who
Happen to be Corporate
Professionals?™” Tucsday, July
23, 10:15 am.

s “What is the Black Corporate
Professional’'s Commitment
to the African American
Community?,” Tuesday. July
23, 3:45 p.m.

For morc information about
these and other National Urban
League Conference cvents, call the
local branch at (404) 659-1150. =
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Opportumty for blacks npe,
Urban League speaker says

© COXNEWS SERVICE

ATLANTA ~— America 18 pro-
ducing more opportunitlies for en-

. trepreneurs, and more blacks can
be expected to take advantage of
those openings, a Detrolt execu-
tive said at the National Urban
League's conference last week in
Atlanta.

“This 18 one of the finest hours
for black entrepreneurs,” sald Wil-
lam F. Pickard, chairman of Regal
Plastice Co. and the owner of sev-
eral McDonald'srestaurants.

The downsizing of large Amerl-
‘can businiesses creates niches for
small businesses, giving them
chances to supply products and

. 8ervices that big businesses no

longer want to provfde for them~, ~
selves, Pickard said afver a geminar |}
on African-American’ entrepre-
neurship.

For example, he said auto man
ufacturers often dectde to begin
buylng particular parts, such as
the plastic anes Regal makes, from
outside sources. "I can raake &
widget a Jot cheaper than General
Motors can,” Pickard sald.

But problems persist, another
speaker sald. “Racism and sexism
are endemic in our soclety,” aald
Shellee F. Davig, president of Britt, -
Bminess 8ystems Iac. of Colum-
bus. “As a hlack female, I was not *
taken seriously until I started tak-
Lr\g (away) thelr businesa.”.
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500 EAST 62ND STREET ¢« NEW YORK, NEW YORK 10021

national urban league

OFFICE OF THE PRESIDENT
& CHIEF EXECUTIVE OFFICER

July 29, 1991

Ms. Shellee F. Davis
President

Britt Business Systems, Inc.
415 Broad Street = Suite 100
Columbus, Ohio 43215

Dear Ms. Davis:

The National Urban League deeply appreciates your
participation in the recently concluded 1991 con-

ference in Atlanta. The annual National Urban 723,
League Conference is a time to look toward the a
future, to the strategies and programs to assist will
African Americans in achieving economic and racial i
parity. Your participation helped us focus
attention on the relevant issues and the means to 3ress
achieving parity.
As a token of appreciation for your participation, 11
we have enclosed a copy of the audiotape of the -0
session you addressed.
tling

Again, thanks for your leadership and dedication in
participating in the 1991 National Urban League ‘ce,
Conference.
With deepest gratitude.

Siacerely, on,

- n

/

John E. acbb the

President and

Chief Executive Officer ums .

JEJ: jrs






Entrepreneur Of The Yearo 13

Emerging Entrepreneur
Award Recipient

Name and title: Shellee F. Davis, presi-
dent

Company name: Britt Business Systems
Inc.

Address and city: 415 E. Broad St.,
Columbus

Nature of business: Office equipment
retail sales organization; authorized deal-
er for Xerox and Panasonic.

Company history: In 1987, Xerox Corp.
was looking to expand their dealership
base in the Columbus area and wanted to }
recruit a racially diverse dealer organiza-
tion. Since then, sales topped $850,000 in
1990.

Shellee F. Davis, president of Britt

Business Systems Inc. (BBS) can trace a
different path to the top of the office
equipment sales world than most of her
competitors. However, the resuits of her
journey are indisputable.

After earning a bachelor’s degree in
sociology from Wright State University
and a master’s in criminal justice from
Rutgers University, the business world

Shellee F. Davis

Britt Business Systems Inc.
Judges’ comments:

Her company has gained a reputa-
tion for quality service and competing
and beating out the other major com-
petitors in the area. . . ranked top rev-
enue-producing Xerox dealer in the
Midwest region in 1990

may have seemed like an unlikely desti-
nation for her.

Nonetheless, in 1990 BBS was ranked the top revenue producing Xerox dealer
out of 60 dealers in the Midwest region after only three years of business. BBS also
has been recognized by the Columbus and Cleveland Chamber of Commerce’s
Regional Minority Development Supplier Council’s 1990 Minority Business of the
Year.

“I was in the right place at the right time to be considered as a Xerox dealer,” she
said. “Plus, Xerox was interested in diversifying their dealership by bringing on a
minority dealer. I took the opportunity and ran with the challenge.”

She met her first challenge by selling her first facsimile machine from a hospital
bed after delivering a baby.

Since the birth of her baby and her business, sales have grown to around
$850,000 in 1990. Davis projected sales of about $1.5 million for 1991.

“I want to be first and foremost in the minds of people looking for office equip-
ment,” said Davis, who credits her family for financial and emotional support. “I
want to become the household name of office equipment.”

All of Davis’s customers can utilize free training on their equipment and the on-
site service center. Her clients include American Electric Power; Huntington National
Bank; The Ohio State University; and the State of Ohio. BBS also has been endorsed
by the Columbus Bar Association as the facsimile vendor choice for attorneys.

“We have a sincere approach to selling and wanting customers to be satisfied,”
she said. “We don’t just sell boxes. We try to find solutions to customer’s office
equipment needs. Even if they don’t buy from us, we want to give them the necessary
information so they can find out what they need.”



What it takes to be an ™
Entrepreneur.

The willingness to stand alone. 4l

The confidence to challenge the rl“ | w

conventional. }’ ‘ * 1

The unswerving commitment to a vision. \] |‘ l] i\| $ NI‘

The passion for being on top. i dl' m L

The courage to do as you dream. ]’IMH ”’Mﬂ‘ o “ MI}L
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The Entrepreneurial Services Group at ﬂ i m”’" il h
Ernst & Young, dedicated to providing "‘7’%!” H
integrated business and personal ‘ M‘ '
advice to entrepreneurs, salutes the { "’”
recipients of the 1991 Columbus M. ] |
Entrepreneur Of The Year Award. ' ,' l}‘ m '

Manufacturing/High Technology
David C. Wetmore
Goal Systems International Inc.

Wholesale/Distribution
Robert D. Walter
Cardinal Distribution, Inc.

Socially Responsible Entrepreneur ,
Leslie A. Bostic Ph.D.
Buckeye Boys Ranch, Inc.

Retail

G. Arthur Seelbinder

The Cooker Restaurant Corporation ;
Service

Christopher L. White
Mid-American Waste Systems, Inc.

Emerging Entrepreneur
Shellee F. Davis
Britt Business Systems, Inc.

Master Entrepreneur
R. David Thomas
Wendy's International, Inc.

Supporter of Entrepreneurship
Fricdrich K. M. Bohm '
NBBJ

THANKS TO OUR PATRONS ]«Mﬁ i |
Banc One Capital Corporation Marsh & McLennan/Wilham M Mercer Incorporated
BancOhio National Bank NBD Bank

Bank One Porter, Wright, Morris & Arthur

Bricker & Eckler Ruscilli Construction Co., Inc.

Cardinal Development C ap\tal Fund/The Ohio Company - Society Bank

Carlile, Patchen & Murphy Squire, Sanders & Dempsey

Emens, Hurd, Kegler & Ritter The Daily Reporter

Huntington National Bank The Midland Mutual Life Insurance Co.

LiTel Communications, Inc. Vorys, Sater, Seymour & Pease

SERNST&YOUNG  INC (Bmeminiynen 7
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Columbus, Ohio 43210

April 16, 1991

Dear Ms. Davis,

The Council of Black Students in Administration is proud to inform you
that you have been chosen as the New Venture Awardee for our Fifteenth
Annual Black Business Awards Banquet. This award is given in recognition
of black individuals who own and operate a successful business. Given the
outstanding biography we received a couple of weeks ago, we felt you were
the most deserving of this award.

In order for us to learn more about one another, a small get acquainted
reception will be given and your presence would be greatly appreciated.
The reception will be held on Tuesday, April 23, 1991, in the Failor Lounge
on the 3rd floor of the Ohio Union, 1756 N. High St.

Thank you very much for your time. We look forward to meeting you.
Sincerely yours,

Jorges & Pllic

Tanya L. Pullie
V.P., Operations






October, 1990

Britt Business Systems
Wins CRMSDC's Minority
Business of the Year
Award

Britt Business Svstems was named the
1900 Minority Business of the Year during the
Informafair ‘90 banquet. The company, located
at 415 East Broad Street in downtowa Colum-
bus, is owned and operated by Shellee F.
Davis.

Britt Business Systems exclusively distrib-
utes Xerox business equipment. It also sells
Xerox desktop copiers and complete supplies
forall brands of fax machines. Asan authorized
Xerox Service Center, Britt Business Systems
provides full service and maintenance for their
entire product line.

Briit Business Systems is the only Xerox
dealership owned by an African-American fe-
male. In accepting the Minority Business of the
Year Award, Ms. Davis cited the need for
minority and female-owned businesses to offer
competitive pricing and quality service and
products as a means to ensure the longevity of
their business.

Ms. Davis. a graduate of Wright State
University and the recipient of a master's
degree from Rutgers University, opened her
business in 1988. Her first fax machine sold
was from her hospital bed. eight hours after the
birth of her second child.

[n 1989, Brift Business Systems also was
recognized by the Xerox Corporation as the
top revenue producing facsimile and typewriter
dealer in the midwest. There are over 300
Xerox dealerships nationally.

06' )t  Britt Business Systems Owner Shellee
Davis and keynote speaker Joshua Smith

OATRLS
TR

Surrounded by staff, Shellee Davis
holds award presented to Britt
Business Systems

1990 Corporate g’ bbbt
Member of the Year 5

Ohio Bell, an Ameritech Company, has been selected as
this year's recipient of CRMSDC's 1990 Corporate Member of the
Year Award. This recognition is given each year to a company
that has aggressively pursued CRMSDC's goal of increasing
opportunities for minority businesses.

Having established an MBE program in the 1970's, Ohio
Bell has a long history of commitment to minority businesses.
The Match Maker Plus Concept was initiated by Ohio Bell and
is responsible for actual awards during Informatuur

Robert Eubanks, Ohio Bell's representative to CRMSDC.
has been an active member of CRMSDC's board of directors.

Ohio Beil’s Robert
Eubanks, Assistant
Manager, Network and
Neil Soeder, Assistant
Vice President

v,
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GENERAL CO-CHAIRPERSONS

JERRY HAMMOND
ELIZABETH MAYO
J. W. WOLFE

I N
COMMITTEE MEMBERS

JERRY O. ALLEN
GEORGE BARNETT. JR., M.D.
ELSIE BLOUNT
FRANKIE COLEMAN
SHELLEE F. DavIs
PRISCILLA S. D'ANGELO
RICHARD DIEHL
PETER FRENZER
Wittiam]. Hicks. M .D.
JANE LACOUR
DAVID L. MILENTHAL
RAaYMOND C. MINES, JR.
SAMUEL H. PORTER
FRED REID
LARRY L. SEWARD
GREGORY L. TuNIS
ELDON E. WARD
WILLIAM K. WILLIS. JR.
LES WRIGHT
JAMESF. ZID
PASTOR JESSE WOOD

867 MT. VERNON AVENLUE
CoLunBLs. OHIE 43203
(614) 252-KING

November 19, 1991

Something Wonderful
Harriette White

500 N. Nelson Road
Columbus OH 43219

Dear Ms. White:

As a member of the Campaign Planning Committee for the 1991
King Center Annual Campaign, I am excited to be a part of this fund-
raising effort. I am particularly excited to be chairing the African
American Owned Business Division of the campaign.

As a business owner, I have long been aware of the fact that
community involvement is one of the keys to success. However, as
an African American business owner, I feel that I have a special
responsibility in the area of community support. The Martin Luther
King, Jr. Center represents an opportunity for us, Black business
owners, to both invest in our community and invest in our culture.

Enclosed, please find a brochure describing the King Center and this
year's campaign theme, "Helping Kids Dream". We are focusing on
the thousands of children that are touched throughout the year by
programs offered at the Center. More importantly, I have included a
pledge card and would like to ask for your financial support in this
campaign. Your investment will go directly to support the mission
of the King Center and to help children dream.

Thank you for your consideration. If you have not already visited
the King Center, I encourage you to come and tour this great
institution and share in the pride and inspiration it offers.

Sincerely,

Shellee F. Davis
President
Britt Business Systems, Inc.

Enclosures
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TO: Presenters and Panelists é{&Q&P
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FROM: Sharon Sachs. Executive Directo
RE: A Place to Start, Mayv 4, 1991
DATE:. April 16, 1991

Thank you for vour willingness to volunteer vour expertise and knowledge by
generously sharing your time in support of the third of our programs for
African—American women. Our Center is pleased to have this opportunity to encourage
women in their consideration of business ownership and self-empioyment.

Enclosed are several flyers for vour use. Please call 461-6117 to obtain as many
additional copies as vou like.

In the next few weeks our Public Relations Specialist, Cindy Lansky, wiil be
generating media coverage by radio, television and newspaper for A Place to Start.
Please expect Cindyv's calls, as she may invite you to be involved in some aspect of

our promotional efforts.

If you are not scheduled as part of the networking lunch, but would like to attend.
piease call me or staff member Terri Wilson to let us know.

If vou have materials for our display tables, please let us know. We'd like
twenty-five copies, if possible.

Terri, Cindy and I look forward to working with vou during these next few weeks.

1o Nk

51 Jefferson Avenue/Columbus, Ohio 43215-3859/614 461-6118 (office), 614 461-6117 (program information)
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